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PRIVATE EQUITY CAREER NEWS

PE Webinar: Sourcing Strategies from
‘Best in Class’ Originators

Featured Speakers:

Nadim Malik, Founder and CEO, Sutton Place Strategies

Heather Madland, Principal-Business Development, Huron Capital
David Ramazetti, Managing Director, Vector Capital

Sam Valenzisi, Managing Director, Lincoln International

Moderator: David M. Toll, Publisher, Private Equity Career News



Heather Madland David Ramazetti
Principal-Biz Dev Managing Director
Huron Capital Vector Capital

Sourcing Strategies for Uncertain Times
Thursday, April 16, 11AM to 12:30PM ET

Find out how top originators are adapting to r:a"*" Iy
and ensuring they continue to see a high percenta
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o State of the Market — PE Activity

Sponsor Buyouts by Deal Size (EV MM)
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Footnotes:
1: New platforms, all industries, 10+ MM EV, based in North America, with private equity buyers

Sutton Place Strategies | 757 Third Ave New York, NY 10017




2,600
2,400
2,200
2,000
1,800
1,600
1,400
1,200
1,000
800
600
400
200

0

# of Closed Deals

Footnotes:

1: New platforms and addons, all industries, 10+ MM EV, based in North America, with private equity buyers

. State of the Market — PE Activity
|

Buyouts vs Addons
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o State of the Market — PE Activity

Industry Breakdown
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o State of the Market — PE Activity

1 H 2
Sponsor Buyouts by Seller Type Sponsor Exits by Buyer Type
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1: New platforms, all industries, 10+ MM EV, based in North America, with private equity buyers
2: New platforms and addons, all industries, 10+ MM EV, based in North America, with private equity sellers

Sutton Place Strategies | 757 Third Ave New York, NY 10017




State of the Market — PE Dry Powder
]
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Footnotes:
1: Used with permission from Bain & Co., includes data from Prequin

Sutton Place Strategies | 757 Third Ave New York, NY 10017




IState of the Market — Impact of Covid19

PE Deals Closed in March, YoY
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Footnotes:

1: All deal types, all industries, 10+ MM EV, based in North America, with private equity buyers
2: Median # of deals originated in the month of March, by a consistent sample of generalist private equity buyers
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State of the Market — Previous Recessions
]
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1: Used with permission from Bain & Co., includes data from CEPRES
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. State of the Market — PE Multiples
]
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1: Used with permission from Bain & Co., includes data from S&P Capital IQ
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o State of the Market — Previous Recessions

]
- Post-
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Deal Sourcing During this Unprecedented Time

Sourcing Protips:

* Mine your pipeline for stale/broken processes

e Look for discounted add-ons to shore up your portfolio

* Explore new industry niches to surface time-sensitive opportunities

* Schedule every meeting you would have had at Intergrowth as a call in the next month
* |dentify and reach out to advisors focused on turnarounds relevant to your market

Sprlng Cleaning:
|dentify newly active intermediaries relevant to your deal criteria
* Prioritize relationships by deals sourced/closed/missed and re-tier accordingly
e Contact info will go stale —is SPS integrated with your CRM?
* Strategize travel planning for when people are back on the road
* |dentify active portfolio companies at fellow sponsors that may be coming up for sale
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S Preparing for Opportunity Ahead:
Product Roadmap — Dashboard Renovation

QUERY CENTER (Core Target 10-250 MM) Available late April 2020
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. Product Roadmap — Data Access Expansion

|
“One-size-fits-all” usually doesn’t fit anyone that well...
Planned for July 2020, each SPS client will ~ New Use cases:
be able to choose what company types  Need to search for lenders in a new
(PE, Lender, Law Firm, etc.) are available industry niche?
across the entire SPS Platform: e Curious which lawyers specialize on
* Included in QuickSearch distressed deals?
 Exportable profiles  Want to see what a competitor’s
* Linked to SPS Alerts sponsor profile looks like?

Backfilled transaction history
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o Product Roadmap —1 Degree Networking tool
]

Available July 2020

Identify the relevant players in
your market

SPS offers a unique
one-degree of separation
approach to access active
investment bankers, M&A
attorneys, PE professionals,
lenders, and service providers
to find your next deal

SPS helps determine which
firms or professionals to target
based on specific criteria and
deal history

Find out who in your
professional network has done
deals with the people you need
to get to know
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Presentation Materials Disclaimer & Usage

Sutton Place Strategies, LLC (SPS) analysis and reports have been prepared for informational and marketing
purposes only and are not intended to be used as a complete source of information on any particular
company or trend in the industry. SPS accepts no liability in contract, negligence or otherwise for any error or
omission in the information, data, or analysis provided by SPS. SPS does not make any representations,
warranties or covenants of any kind, express or implied, and shall have no responsibility or liability for the
business or other decisions based upon the use of SPS’s reports or the results obtained from the use of
information and reports provided by SPS, or the analysis or interpretation of content or data used in
connection with, resulting from or derived from the use of information or reports provided by SPS.

All materials in this presentation remain the intellectual property of Sutton Place Strategies. SPS grants a
limited, personal, non-exclusive, non-transferable, revocable license to access, display, and use such reports
and downloadable content for non-commercial purposes only. Any republication of Sutton Place Strategies’
reports or downloadable content must include proper citation to SPS or be explicitly approved in writing by
Sutton Place Strategies’ authorized personnel prior to republication. All rights not specifically granted herein

shall be reserved to SPS.
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