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State of the Market: PE vs. MGA Activity

Annual M&A Deal Volume — by Buyer Type

13,000 PE buyers continued to
200w Private Equity outpace corporate
noo  MCorporate buyers in 2024,
10,000 completing 54% of deals
0,000 during this period.
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1- Deals Closed across all industries, 10+ MM EV, based in North America, with private equity or strategic investors, 2015-2024.
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State of the Market: PE vs. MGA Activity

Quarterly M&A Deal Volume — by Buyer Type

e o0 2 e o - Q12025 deal activity fell
by 14% from Q4 2024,
and dropped 12% from Q1
2024.
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Footnotes
1- Deals Closed across all industries, 10+ MM EV, based in North America, with private equity or strategic investors, 2019-2024.
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State of the Market: PE vs. MGA Activity

PE vs. Corporate — Deal Volume by Buyer Type & Sector YoY
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Footnotes
1- Deals Closed by sector and size range, all sizes and types, based in North America , by private equity and strategic investors, 2022-2024.
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State of the Market: PE Activity

Sector Overview by Deal Type - YoY
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1- Deals Closed by deal type and sector, all size ranges, based in North America, with private equity investors, 2022-2024.
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State of the Market: PE Activity

YoY Sponsor Buyouts vs. Add-ons

900 After years of acceleration,
— he trend towards buy-and-
4000 = Buyouts t e ren owa UU
Addons per Buyout build strategies may have
500 reached its peak as firms
3000 steadily complete about 2.5
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Footnotes
1- New platforms and add-ons, all industries, 10+ MM EV, based in North America, with private equity investors, 2015-2024.
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State of the Market: PE Dealflow

Median Sponsor Deal Flow — by Quarter

Q1 2025 deal flow
300 increased 29% from Q4
=Gl =G2 WQ3 =G4 2024, but tracked 5%
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250 238 lower than Q1 2025.
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Footnotes

1- Median # of Deals Originated in Q1, Q2, Q3, and Q4 between 2015-2025, based in North America, by private equity firms.

with.

Intelligence




State of the Market: PE Dealflow

Top Sell-Side Intermediaries of 2024
(PE Buyers only)

Houlihan Lokey
Piper Sandler Cos
William Blair & Co

Robert W Baird

Jefferies & Co

Raymond James
Goldman Sachs
Harris Williams
Lincoln Intl

J.P. Morgan Chase
Generational Equity
Moelis & Company
Canaccord Genuity
Guggenheim Pariners
Lazard

Bank of America
Sica Fletcher

Stifel, Nicolaus
MarshBerry Capital

Evercore Partners

Size Range
(MM EV)

| $1,000+

Of 924 active intermediaries, 72% closed 3 or fewer
deals in 2024

121 firms sold a business for the first time in 2024
17.3% closed 2 or more deals in their first year

276 firms active in 2023 were NOT active in 2024, due to

firms doing one-off deals, I-bank consolidation, or going
out of business

With potential relationship churn of ~397 firms each year,
how do you currently identify new firms and filter out

Emst & Young W $500-999 InaCtlve OneS?
Cent Part W $250-499
Centerview Partners

I e $?g'igg Footnotes
RBC Capital Markets $10- 1- All active sell-side intermediaries for closed deals in 2024, all size ranges and industries, based in North America, with private
Founders Investment equity investors.
AEC Advisors
10 20 30 40 50 60 70 80

Footnotes
1- Top 25 sell-side intermediaries for closed deals in 2024, buyouts only all size ranges and industries, based in North America, with private equity investors.
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Holding Period Analysis - Private Equity Harvest Report
Median Holding Period by PE Exit Quarter
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Private equity holding periods have steadily
risen across all sectors, now an average 1.15
years above 2018 levels
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Median Holding by Sector (Top 5 Sectors)

—e— Industrials Tech Consumer

—e— Business Services Healthcare

65 The spread between sectors has doubled to one

year, reflecting growing variability. Some-like
Technology and Healthcare—show inverse

correlations driven by fluctuating market
appetite.
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Footnotes
1- Realized PortCos exited by PE firms between 2018-2024 , in all sectors, 10+ MM EV, in North America.
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Origination Benchmark Report (Full Year 2024)

70% Median market coverage
: | is 17.6%, but peer group
60% Top Quartile .
A 5% - differences are stark,
son M 512% reinforcing that context
)
2 457% 26.2% is everything when
3 ’42'5% A A ‘ 41.5% U J .
g 40% - evaluating sourcing
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2 26.2% . .
5 226% A 2% Market coverage isn’t

20% — ‘20-4% A 196% ,
T A us gt about hitting 100%; it’s

10% 0.6% 1.9% 10.6% about aligning
origination strategies

O% . 3

Upper’ . Quasi- Sector- ) Quasi- Sector- Lower’ Wlth Capltal deplogment
(250+ MM EV) Generalist Generalist Focused Generalist Generalist Focused (10-50 MM EV) goals tO get ahead Of the
| | | o
Competltlon.
Middle® Peer Group Lower Middle®

Footnotes

1- Market Coverage for all PE peer groups, as of the LTM period ending 12/31/2024, based on SPS’ 176 PE clients that qualified for the Origination Benchmark Report.
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Presentation Materials Disclaimer & Usage

SPS by With Intelligence (SPS) analysis and reports have been prepared for informational and marketing
purposes only and are not intended to be used as a complete source of information on any particular
company or trend in the industry. SPS accepts no liability in contract, negligence or otherwise for any
error or omission in the information, data, or analysis provided by SPS. SPS does not make any
representations, warranties or covenants of any kind, express or implied, and shall have no responsibility
or liability for the business or other decisions based upon the use of SPS’s reports or the results obtained
from the use of information and reports provided by SPS, or the analysis or interpretation of content or
data used in connection with, resulting from or derived from the use of information or reports provided by
SPS.

All materials in this presentation remain the intellectual property of SPS, which grants a limited, personal,
non-exclusive, non-transferable, revocable license to access, display, and use such reports and
downloadable content for noncommercial purposes only. Any republication of SPS’s reports or
downloadable content must include proper citation to SPS or be explicitly approved in writing by SPS'’s
authorized personnel prior to republication. All rights not specifically granted herein shall be reserved to
SPS
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